
FIND COMPARE CHOOSE

SOUND SYSTEM COMPARISON W E B S E R V I C E



NEED
RECOGNISTION

At the beginning of the process there is 
always a need that customer must 
recognize and be aware of.

PRODUCT 
COMPARISON

After selecting few, possibly, most 
interesting products, times come to 
compare them head to head.

DECISION
EVALUATION

After the sale, the customer will evaluate if 
made the right choice.

SEARCH FOR
PRODUCTS

Once the need is there, you will need to 
gather a list of system that may fit the 
requirements.

CHOOSING 
THE SYSTEM

After finding the right system, customer 
will listen to it and buy it if everything goes 
well at a sales point.

NEW SYSTEM
Every sound system owner 
arrive at a point when his 
current system is either 
insufficient or to old to be 
useful any further. New system 
is needed.

INITIAL SELECTION
Favorite brands and trusted 
advisors opinion will be taken 
into consideration for 
narrowing available products to 
few most interesting ones.

HEAD TO HEAD
At this point customer will 
compare the basic parameters 
of the systems to pick exclude 
those which do not meet the 
requiremets.

WINNER
When there are only the most 
interesting choices on the 
battlefield, customer will visit 
the salesman, listen and buy the 
system.

USAGE
Most important will be the filed 
test at actual application. If 
customer will be happy with the 
product he will help with 
recommandation for another 
customer

OFFER FOR LOUDSPEAKER MANUFACTURERS

Sound4Pro.com is a webservice with two major functionalities: 
sound systems comparison and catalogue with parameters filte-
ring. Our product database is continuously expanding to deliver 
complete source of knowledge for comparing basic loudspe-
aker parameters.

This way our user can use a single website to perform basic 
selection of systems that will fit his needs.

Decision making process, of any kind consist of five major steps that everyone need to go thru to 
make a purchase. 

WHEN YOUR PRODUCT MEETS THE CUSTOMER

FIND COMPARE CHOOSE

BASIC FUNCTIONALITY

PRODUCT CATALOGUECOMPARISON SERVICE
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PRODUCT
COMPARISON

After selecting few, possibly, most 
interesting products, times come to 
compare them head to head.

SEARCH FOR
PRODUCTS

Once the need is there, you will need to 
gather a list of system that may fit the 
requirements.

INITIAL SELECTION
Favorite brands and trusted 
advisors opinion will be taken 
into consideration for 
narrowing available products to 
few most interesting ones.

HEAD TO HEAD
At this point customer will 
compare the basic parameters 
of the systems to pick exclude 
those which do not meet the 
requiremets.

Product
Catalogue

Systems
Comparison

Promotion and product placement efforts are aimed at getting customer attention when he is at 02 
and 03 stage of decision making process. At that stage potential customer is choosing the final few 
products that will be taken into final consideration at a sales point. If you think that you product has a 
shot when compared with competition, we can arrange it.

If you decide to promote your product status to sponsored, it will be included at comparison page 
when direct competition, from the same category is compared. This way, when our user is compa-
ring products from a given category, your sponsored products from the same category will be 
shown next to them.

Before one can choose a new system, requirements must be set. The more detailed the better. Star-
ting with target application, thinking about most trusted brands and finishing with other people 
opinions. 

Armed with requirements, customer will proceed to market analysis and comparing of available pro-
ducts. To goal at this point is to choose potentially useful systems to meet the needs and narrow them 
to few most interesting ones. This is the place where your product needs to get when the selection 
and comparison is happening to be considered by a potential customer. What if your system could 
jump into comparison of products from its segment? Well now I can.
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This way, our user, still compares only products from the category that he or she is interested in and 
the promotion is not annoying. Additionally you, know that you products will be promoted to people 
that are interested in its category.

WHAT CAN WE HELP YOU WITH

Product sponsored status means it will be shown when our user is comparing other products from 
the same category (e.g Full range 12”, Self Powered 12”) .

SPONSORED PRODUCT STATUS

Every industry has its trends in sales of particular segments. This can be easily researched by a sales 
team. But what is particularly important for any marketing efforts is know when to promote and to 
know this you need to know when the customer is starting to search and compare products. We can 
provide you with quarterly reports on search and compare trends with most popular products. This 
way you can aim your production and promotional efforts more accurately.

QUARTERLY REPORT ON SEARCH AND COMPARISON

Some customers already know which product they will buy. In this situation, there is nothing better 
than direct link to sales point map or an internet shop link.

SALE POINT LINK

Prices will depend on the package you choose and period you are interested in.
To receive indyvidual offer, please contact us at:

COOPERATION@SOUND4PRO.COM


